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About the Book 
 

Peace Negotiations in Islamic Jurisprudence 
Its Rulings and Conditions 

The book explores how Islam addresses peace negotiations, focusing 
on their legitimacy and procedural elements from an Islamic perspec-
tive. It also includes comparisons to Western approaches where neces-
sary to highlight differences and similarities. 
Chapter One defines “peace” and “negotiation” in the context of Is-
lamic jurisprudence. It establishes that peace negotiations are a recog-
nized method for resolving conflicts and forming treaties, supported 
by Qur’anic injunctions, Prophetic practices and the views of Islamic 
jurists. This chapter demonstrates that negotiations are a legitimate 
way to achieve and maintain peace, provided that core Islamic princi-
ples are upheld. 
Chapter Two delves into the essential components of peace negotia-
tions, including the subjects of negotiation, the roles and qualifications 
of negotiators, and the function of mediators. It outlines that negotia-
tors should be qualified and discusses the potential inclusion of wom-
en and Dhimmī under certain conditions. Mediation is defined as a 
neutral intervention by an acceptable third party, and the chapter ex-
amines permissible negotiation tactics, with an emphasis on persua-
sion and a general discouragement of coercion. 
Chapter Three examines the outcomes and consequences of peace 
negotiations. It discusses the nature of agreements, whether com-
plete or partial, and the importance of formal ratification for their 
binding nature. The book also explores the scholarly debate on the 
obligation of oral or unsigned agreements and considers the respons-
es to failed negotiations, which range from advocating war to rec-
ommending alternative peaceful solutions like arbitration and concil-
iation. 
The book concludes that peace negotiations in Islam are a vital means 
of resolving conflicts and fostering international relations, provided 
they respect Islamic principles and prioritize Muslim interests. It reaf-
firms that persuasion is encouraged, while coercion is generally dis-
couraged, and highlights the need for further research into Islamic 



 

conflict resolution methods to enhance understanding and application 
in modern diplomacy. 
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